
“We have received so 
much positive feedback 
from our user conference 
on the keynote with many 
attendees commenting  
that the Ryan Estis talk  
was one of the best they 
have ever heard.”
– Doug Berg, 
Founder, Jobs2web 

RYAN’S GUIDING PRINCIPLES INCLUDE:
Putting individual contributors, leaders and organizations in a  
position to achieve extraordinary results.

Maximizing human potential through progressive learning.

Put people first….profits will follow.

Delivering experiences that people never forget.
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“Ryan delivers a fast-paced,  
high-intensity, high-content 
meeting. He buzz-saws  
through accepted wisdom  
and makes you want to  
rethink everything  
you’re doing!”
– Susan Melvin, 
B A R Architects

“Ryan was a treasure!  
He was one of the most 
prepared and energetic 
speakers we have ever had 
the opportunity to present  
to our members.”
– Nancy Richards Strahle, 
EPN KC President

The former Chief Strategy Officer for the $100 million People Marketing 
division of McCann-Erickson Advertising is widely recognized as a leading 
expert in Leadership & Culture, Sales Effectiveness, Branding & Social 
Media and HR/Workforce Trends. He now serves as the Chief Experience 
Officer of his growing training and development organization, is a faculty 
member for the Institute for Management Studies, a Sr. Associate with 
Employer Brand International, an advisory member on the SmartBrief 
Workforce Council and a certified Human Capital Strategist.

Ryan approaches the platform prepared to impact the world of work and employee/customer  
evangelism with powerful ideas, case study examples, in session action planning and energy that  
makes the moment memorable enough to ensure meaningful outcomes.

ABOUT RYAN   www.ryanestis.com

Keynote Speaking • Corporate Training • Online Learning • Management Consulting

SCAN THE CODE FOR OUR

SPEAKING PREVIEW VIDEO

        Unleashing  
   Human Potential &
        Accelerating  
Business Performance

Ryan Estis & Associates is a training and development  
organization helping companies, leaders, sellers and  
individual contributors embrace change and achieve 
breakthrough performance in the new economy.  
We offer keynotes, live classroom training and online  
learning that blends interaction, energy and actionable 
content designed to elevate performance. Curriculum 
design includes customization and emphasizes emerging 
trends in leadership, sales, brand and culture helping 
prepare participants to thrive in the ultra competitive,  
hyper connected business environment we now know  
as the new normal.  



Ryan Estis
111 N. Fourth Ave. Suite 506

Minneapolis, MN 55401

800.480.0455

ryan@ryanestis.com

www.ryanestis.com

www.passiononpurposeblog.com

twitter: @ryanestis

RYAN’S PROGRAMS

SALES TRAINING
Our interactive training program emphasizes the evolution of 
seller competency focused on delivering value in complex and 
competitive sales engagements. We explore the seller role 
in advancing qualified opportunities and earning commitment 
around a clearly differentiated and compelling value proposition. 
The outcome will be a sales organization more prepared to 
compete and win business in competitive and complex sales 
engagements. Training is available as keynote, half day or full 
day events and includes customized curriculum designed to 
integrate with existing sales methodologies.  

Passion on Purpose
Turning Corporate Culture into a Competitive Advantage
This keynote will review the essence of cultivating a high engagement, 
high performance work culture. Ryan will challenge conventional think-
ing with new research and specific examples from category leading 
companies that succeed at maximizing human potential and sustaining 
a culture that drives breakthrough performance. The outcome will be 
an understanding of what it takes to elevate engagement, unleash 
human potential and cultivate a business culture that competes to win. 

Rock Star Selling
Selling Value in the New Economy
This hard-hitting, high impact keynote examines the dramatic evolution 
in professional sales. Ryan dissects how the best sales organizations 
are leveraging elevated sales capability to meet the expectations  
of more sophisticated and demanding customers with a focus on  
category expertise, consultative skills and the customer outcome.  
The result will be a sales organization more prepared to compete  
and win business in competitive and complex sales engagements.

The Brand Experience
Accelerating Business Growth Through  
Remarkable Experiences
This keynote will introduce actionable content to elevate the relation-
ships you have with your most important stakeholders: employees 
and customers. Ryan leverages insight and case studies from category 
leading service providers and demonstrates how to brand a remarkable 
experience, consistently. The outcome will be an audience prepared to 
create meaningful experiences, capture more emotional commitment 
and drive business growth with raving fan customers.

Next Level Leadership
Managing for Breakthrough Performance
This interactive keynote offers a compelling crusade on corporate 
culture, communication, collaboration, change and preparing leaders 
to thrive in this ultra competitive, hyper connected business envi-
ronment. Ryan will challenge conventional leadership practices and 
explore progressive techniques and technology that pace with the 
evolving needs of today’s knowledge worker. The result will be an 
audience and leadership team more prepared to capture emotional 
commitment, elevate productivity and performance and drive  
business growth.

Unleash Your Inner Super Hero
8 Keys to Achieving Breakthrough Performance
This keynote experience is designed to show the audience how  
to tap into their own deep reservoir of potential and unleash their 
unique capability into the world. Ryan helps people see new  
opportunity through techniques designed to remove the barriers  
of fear, doubt, stress and uncertainty that inevitably show up in  
life and threaten to inhibit our performance. The outcome of this 
keynote will be an audience inspired to take action and become  
the very best of who they are capable of becoming. 

To view video’s and additional information visit www.ryanestis.com

To hire Ryan Estis for your next engagement contact
Lynn Mandinec  |  lynn@ryanestis.com  |  612-590-7475

LEADERSHIP TRAINING
Collaborative Leadership
Course offers an introduction to the evolution of leadership 
skills and strategy focused on delivering breakthrough business 
performance amid complex organizational structures and the 
constantly changing business landscape. 

 
Engage. Inspire. Empower.  
Course offers an introduction to the trends influencing the  
evolution of work and the leadership implications related to  
employment engagement, culture, competition and  
performance in the new economy.

 
Sales Leadership
Course offers the Sales Leader a set of practices designed to  
develop a sales culture of accountability and performance and 
will review the evolution of customer buying behavior and focus 
on how to develop sales competency required to compete  
and win.

“I’ve been receiving RAVE reviews about our 
sales conference, . . . and especially your session. 
The comments have included informative, 
knowledgeable, dynamic, helpful, interesting, 
entertaining, etc. Thank you so much for doing 
an OUTSTANDING job for us.”
– Dianne Brandon, VP/Sales
Louisiana Lottery Corporation


